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Definition of Legacy Gifts
• Gifts from Accumulated Resources
• Often Illiquid
• Usually requires the assistance of a professional, such as a financial
advisor, broker, planned giving officer, accountant, or attorney
• Usually, will not replace current or annual giving, but supplements
it
• Part of the donor’s comprehensive financial plan or estate plan
• Matching donors’ needs, under their particular circumstances, with
the needs in the ministry or other charity they want to support

Why focus on planned giving during a
pandemic?
• Planned giving should always be a focus
o There are certain triggering events that cause individuals to start
hearing planned giving messages






Economic windfall
Marriage
Death
Birth of Children or Grandchildren
Illness






Empty Nesters
Retirement
Inheritance
Getting affairs in order

Specifically during a pandemic
• Awareness of great need in the world
• Time to get your affairs in order
• Some people have not personally experienced an economic decline
o Some may have even had a windfall

• Pastoral Care Issue
o There’s someone in your church losing sleep wondering what happens to
everything when they die

How do you encourage generous
legacy giving?
•
•
•
•

Preparation
Proclamation
Education
Continuous
Encouragement

Preparation
• Work and plan with Board of
Trustees
• Design a Gift Acceptance Policy
• Contact the United Methodist
Foundation

Proclamation
• Lead in whole life stewardship
• Proclaim the word
o Illustrations tell the story
o Lectionary-based liturgy
• Use other people to help
• Consecrate gifts

Education
• Hold an estate planning
event
o Do it remotely if
necessary
o Record for later viewing
o Include all estate
planning considerations
• Year-round education
• Year-end Giving mailing

Continuous Encouragement
•

•

•
•

Include reminders on everything you
publish
o All media
o One-liners
Legacy giving task force
o Year-round effort
o Training resource
Gratitude
Relationship building – part of pastoral care
o Listen
o Call the Foundation to help

What are the tools of legacy giving?
•
•

Bequests—gifts from estate set out in a will or trust
Beneficiary Designations
o
o

•
•
•
•

Life Insurance
Retirement Accounts

Payable on Death or Transfer on Death
Appreciated Securities
IRA-Qualified Charitable Distribution
Gifts with Lifetime Income
o
o

Charitable Gift Annuities
Charitable Remainder Trust

Bequests—Christian Preamble
Your will is your last opportunity to give a Christian witness.
Consider using a Christian preamble.
I want my loved ones to know that I place full confidence and trust in God through Jesus Christ,
who promised: “I am the resurrection and life. Those who believe in me will live.” I thank God
for my parents, siblings, and grandparents for their guidance and influence in my life. I praise
God for giving me a loving, caring, faithful spouse, who has been a blessing to me and shared
my life and faith. I am thankful to God for the gift of children. I am thankful for the church,
and the blessing it has been for my family and me to have been a part of the Body of Christ. I
hope that my life has been an example for my loved ones of a moral and faithful Christian life.
To the extent it has been, to God be the glory; where I have failed, I ask your forgiveness. I
pray that God will continue to guard and protect my loved ones, knowing that God is always
with you.

Bequests
Set out in a last will and testament or living trust.
•

Usually the easiest way to make the biggest gift.

•

Revocable – it can be changed.

•

Can be for specific dollar amount or percentage.

•

Can be a specific property.

•

Can be contingent.

•

Can be residual.

•

Can take care of family and charities in the same document.

•

Remember: The will may not apply to all assets (for example: jointly held
property).

Beneficiary Designations
• Life Insurance
• Retirement Accounts
o For someone who has charitable
intent, it is cheaper to make the
charitable gift from retirement
assets and leave other property
to heirs

“Totten Trust”
Payable on Death or Transfer on Death
• Bank Accounts can be payable on death directly
to one or more charitable.
• Investment Accounts can be set up as Transfer
on Death to one or more beneficiaries, which
can be charitable.
• The owner of Real Estate can make a Transfer
on Death Deed in West Virginia (but not
Maryland); the transfer can be to a charitable
organization.

Gifting Securities* (Stocks and bonds)
Appreciated Securities

Depreciated Securities

Transfer the securities directly to the charity

Sell the securities and give the net proceeds to
the charity

Avoid capital gains tax on the increased value

May be able to reduce tax liability by claiming a
charitable deduction and a capital loss

Tax deduction for a charitable contribution based
upon the market value on the date of the gift (as
long as the donor has owned the securities for
over one year)

* The

United Methodist Foundation has a discount brokerage
account; the stock gift instructions are available upon request.

IRA Qualified Charitable Distribution
Often called Charitable IRA Rollover:
• For donors who are at least 70 ½ years old
• Can distribute up to $100,000 directly to a qualified
charity.
• No tax consequences
o no income tax on the distribution
o no charitable deduction
• Must be done directly from the
IRA Administrator to Charity.

Charitable Gift Annuities
A charitable gift annuity provides income during
donor’s lifetime.
• Guaranteed Income for one or two lifetimes
• Tax advantages
o Charitable contribution deduction for the year of the gift
o Part of the annuity income is tax-free
• Age-based rates
• After donor’s death, remainder goes to charity

Charitable Gift Annuities
Initial gift of $10,000
Age

Rate

Annuity

Tax Free
Portion

Charitable
Deduction

60

3.9%

$390

$329

$2,022

70

4.7%

$470

$404

$3,532

80

6.5%

$650

$562

$4,654

90

8.6%

$860

$760

$6,197

Charitable Remainder Trusts
• Offers more flexibility than a gift
annuity
• Can pay a fixed amount of income
(CRAT) or a fixed percentage of
income (CRUT)
• Can be for life or a term of years
• Donor may be able to add to it
(CRUT)
• Tax advantages

Questions?

Academy of Faith and Generosity
Session 3: November 5, 7:30 p.m.
Generations and Stewardship
Presented by Grace Duddy Pomroy, CFEI

Session 4: November 12, 7:30 p.m.
What’s Your Why?
Presented by Grace Duddy Pomroy, CFEI
More information: www.umfwv.org/academy

Clergy continuing education available
Credit for a Lay Advanced Course available

Academy of Faith and Generosity
Rev. Jeffrey A. Taylor
President

Kimberly A. Matthews, CLM
Vice President

Contact us:

info@umfwv.org

304-342-2113

